
BM20-779 W-3626(A)

[1] Roll No.: ...............................

Total No. of Questions : 5] [Total No. of Printed Pages : 1

W-3626(A)
M.Com. (Fourth Semester) Examination, (Second Chance) June-2020

BUSINESS MANAGEMENT
Paper - MC-401
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ZmoQ> … g^r àíZm| Ho$ CÎma Xr{OE&
Note : Attempt all questions.

BH$mB©-I / Unit-I
Q.1. {dkmnZ ³¶m h¢ Ed§ CgH$s à{H«$¶m H$s ì¶m»¶m H$a|&

What is advertising and also explain the process of advertising?

BH$mB©-II / Unit-II
Q.2. ì¶m»¶m H$s{OEo&

Explain.
i) {dkmnZ {ZU©¶Z nyd© àXe©Z&

Pre-Launch Advertising decision.
ii) {dkmnZ ‘mÜ¶‘&

Advertising media.
iii) {dkmnZ à{V

Advertising copy.

BH$mB©-III / Unit-III
Q.3. {dkmnZ ~OQ> go ³¶m g‘PVo Ed§ {dkmnZ {d^mJ H$m AÝ¶ {d^mJm| Ho$ gmW gå~§Y ~VmBEo?

What do you understand by advertising budget? Describe the relationship of advertisement
department with other department?

BH$mB©-IV / Unit-IV
Q.4. {dH«$¶-g§dÕ©Z, {dkmnZ Ed§ d¡¶{º$H$ {dH«$¶ ‘| nañna gå~ÝY ~VmBEo& ¶h {dkmnZ Ed§ {dH«$¶-gdÕ©Z go

{H$g àH$ma {^Þ h¡?
Explain the relationship between sales promotion advertising and personal selling. How
does it differ from advertising and sales promotion?

BH$mB©-V / Unit-V
Q.5. {dH«$¶ g§JR>Z go Amn ³¶m g‘PVo h¡? {dH«$¶ g§JR>Z Ho$ CÔoí¶ Ed§ H$m¶m] H$m C„oH$ H$s{O¶o&

What do you mean by ‘Sales organisation’? State the objectives and functions of sales
organisation?
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